
PROPERTY PARTNERSHIP

Turn unused space
into recurring
revenue.
Slope Space partners with select properties
to operate branded coworking spaces --
delivering weekday energy, a modern
amenity, and a revenue stream that didn't
exist before.

Revenue-share model

Managed operations

Year-round demand

Request a Site Conversation

Get in touch

info@slopespace.com
slopespace.com
Killington, Vermont

THE OPPORTUNITY

A better use for existing space.

200+
Current members

An active community that travels with
the brand -- credibility on day one.

5-Star
Experience rating

Professional, memorable, and far better
than a hotel lobby.

12 mo
Relevant year-round

Coworking generates activity beyond
ski weekends.

HOW IT WORKS

Simple structure. Shared upside.

1 Space contribution

The property provides a functional,
visible space and basic building
support.

2 Operator execution

Slope Space handles brand, member
experience, access systems, and daily
ops.

3 Revenue share

The property keeps the majority of
membership revenue. Slope Space
earns its operating cut.

WHAT THE PROPERTY GAINS

A differentiated amenity.
A modern story for building tours and marketing

Active weekday energy beyond peak seasons

Recurring revenue tied to real member demand

Zero operational burden -- Slope Space runs it

BEST-FIT PROPERTIES

Where this works best.
Hotels and inn properties near ski destinations

Mixed-use and downtown commercial buildings

Destination properties seeking year-round use

Landlords with 800-3,000 sq ft of available space
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